“How to Get Your Listings Sold In Today’s Market!”

By Darryl Davis
This market has changed dramatically, and because of this, agents find themselves with several challenges. They have sellers who still want more for their house then what it’s currently worth and agents are faced with listings sitting on the market for months. This seminar is the answer to helping agents service their sellers and get their listings sold as quickly as possible.

	Time
	Content
	Learning Objective

	0:00-0:30
	Job description of an agent
	Attendees will have a better understanding of their job description.

	0:30-1:00
	The concepts to servicing sellers
	Attendees will learn what a seller expects from their listing agent.

	1:00-1:30
	Creating a system for staying in communication with the seller
	The number one customer service complaint homeowners have is not being kept in the loop by their agent. Attendees will learn an effective system on how to do that.

	1:30-2:00
	The importance of marketing to other agents as well as the consumer
	Attendees will learn specific techniques to motivating other agents to bring more buyers meaning more showings.

	2:00-2:30
	Using today’ statics to educating the seller
	Attendees will how to use the media to educate the homeowners on the current state of the market.

	2:30-3:00
	How to provide superior marketing techniques
	Attendees will learn creative promotional techniques to help bring more showings to their client’s homes.


