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While I’m not NORMALLY a fan of scripts dialogues, mostly because the 
other person has to know THEIR part – I do make exceptions. Especially when 
it comes to calling FSBOs and Expireds.

In this special eGuide, I share twelve of the most top requested Power 
Agent® dialogues. When  used  consistently,  our  members  tell  us  they  
are  booking  at  least  two  out  of  every  four  calls.  I’ve  also thrown  in  
some  for  working  with  your  sphere,  farm,  and  even  a common objec-
tion handler!

When agents have a handle on what to say and when to say it, they feel 
more confident and competent when reaching for the phone or canvassing 
their farms. In turn, that confidence helps them to prospect more, with 
greater results. 

There is no more important time to build your listing inventory. Our  mar-
kets  are  shifting,  and  with  it,  agents  need  to  stay  focused  and  at  the  
top  of  their  game.  I hope these Power Agent® dialogues help you do just 
that.

Remember, we’re here if you need us! Call my office at 800-395-3905 or visit 
us at www.ThePowerProgram.com if you have any questions!

Keep Smiling!

D
Darryl Davis, CSP
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