How To DOUBLE Your
Sales From Open Houses

We start at

12:00 NOON EST
You are seeing these
screen because we
have not started yet ©
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To Get The Most
_ From Webinar....

v Take notes

v Text your questions
using the control
panel. We will take
as many questions
as we are able
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Damryl’'s Amazon.com Today’s Deals

Giit Cards Registry Sell Help

How To Become a Power Agent in Real Estate : A Top Industry Trainer Explains How to Double Your I
2002
by Darryl Davis

Hardcover WS 85

$24% $34.00 ,prime
Get it by Tuesday, Jan 9
More Buying Choices

$1.35 (141 used & new offers)

Kindle Edition
‘31 870

Start reading in seconds, on your Kindle device or free Kindle app

Other Formats: Digital

How to Design a Life Worth Smiling About: Developing Success in Business and in Life Jun17,2014
by Darryl Davis

Hardcover

37144 $2500 _prime

Only 17 left in stock - order soon.

More Buying Choices

$6.82 (29 used & new offers)

Kindle Edition
S’] 449

Start reading in seconds, on your Kindle device or free Kindle app

Other Formats: Paperback

How to Make $100,000+ Your First Year as a Real Estate Agent Mar 26, 2007
by Darryl Davis
Paperback Wiy v 14

$2482 $2600 prime

Get it by Tuesday, Jan 9

More Buying Choices
$2.29 (69 used & ne

w offers)

Kindle Edition

$ ‘l 404

Start reading in seconds, on your Kindle device or free Kindle app

Other Formats: Digital



LOOKINSIDEL  How To Become a Power Agent

—

HOW TO DECOME A

s2495 $15.68 Hardcover

Order in the next 21 hours and get it by Monday, Apr
[ AGENT Only 18 left in stock - order soon.
n
REAI_ Esm More Buying Choices - Hardcover

‘.“"::':;:;"'::\.;7‘2 $12.00 new (46 offers)
— $6.07 used (78 offers)

$10.00 collectible (1 offer)

.
n
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DARRYL DAVIS
Yolododr V1 (41)

EIRECN T T in Real Estate Sales

Eligible for FREE Super Saver Shipping.
Books: See 3l 23,169 items

% Professional
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| Instagram Search @®@ O &

darrylspeaks | Edterofie | {3
165 posts 2,600 followers 103 following
Darryl Davis, CSP

Keynote Speaker, Best Selling author, and Certified Speaking Professional (CSP), which
is held by less than 2% of all speakers world-wide.

www.ThePowerProgram.com/blog

8 POSTS

Live from your
COMMITMENT
NOT from your

EXCUSES.

SMILING

is my favorite exercise.
S —
Instagram.com iy

-Darryl Davis

/DarrylSpeaks

o6

Emotion is created by
motion. To change your
state, change your

physiology.

-Tony Robbins

b

Every man must decide whether
he will walk in the light of
creative altruism or the darkness
of destructive selfishness. This is
the judgment. Life's most
persistent and urgent question is,
"What are you doing for others?*

Trouble is
INEVITABLE
but misery is

DPTIONAL.
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QUESTIONS...... 7

Will you be coming to our area live?
— www.PowerAgentSeminar.com
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o Is this webinar a
sales pitch?




This Webinar Is For Our
POWER Agents & Our Guests

DARRYLDAVIS

COACHING MEMBERS
PRIVATE GROUP

A
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In1993 ¢

Designing Careers Worth
SMILING About:  TOWERAGENT

. |

Power Agents® Production: 35 Transactions



On The Averaye, Power Agents
Generate An Additional...

933,904.22

Over Their Previous Year!
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. Only $27 a month

= Cancel ANYTIME

= First 30 Days FREE

= Copy of today’s slides
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Real Estate Organized The Way It Makes Sense

CLASSROOM




Building Listing Inventory Prospecting

Prospecting is NOT a bad word! In fact, it's a great word and habit to adopt if you
want not just NOW business, but to build a referral base that will allow you
longevity and financial security in this
business. When you get it — when you
shift your thinking a little and have
some fun with it — that's when the
magic happens. These tools are

To stay ahead in this business, it's not just LISTINGS that are the name of the
game — it's LISTING INVENTORY that will allow you to take your business to the
NEXT LEVEL, have more financial security, and design a life and career worth
smiling about! Here are some powerful tools to help you connect with potential

BUILDING
LISTING
INVENTORY

« Expired Listing

Faming & Self Promotion

Staying top of mind with those in your sphere and farm is crucial to long-term
success. Consistently reach out to the folks in your farm area via neighborhood
canvassing, postcards, letters, flyers, and get involved with community events.

FARMING
& SELF
PROMOTION

lue Book Analogy) New

te Agent New,

« 10 fort!

hy SMILE STOP Ideas New

ThePowerProgram.com/WebinarBonus




What's New

Every month, we add new marketing tools, objection handlers, systems, checklists,
training, strategies, and content to your Classroom. Our industry is ever-changing,
and we understand that you need
powerful tools to stay ahead of those
changes. Check this page first when
you log into your membership to see

May 20719:

s Calendar May Agent Action Plan MNew
s Do Mot Disturb Sign: Growing My Future New

» Do Not Disturb Sign: My Future is On the Line New

2 Most Requestad Dialogues Ne
« Flyer Competitively Pricing Your Home Updated £
s Buyer Presentation New B
o |etter — Divorce Nev . WHAT : S N EW
« Letter — Divorce 2 New 2] g TH I S MO N TH

A ~1ea Cherklict far Pawar Ananta Mot . YOUR EASY GUIDE TO NEW TOOLS
* Open House Checklist for Power Agents New e

s SMILE Stops May New

s Social Media: Caulifliower Homeowner New

« Social Media: Happy Mother's Day New

« Social Media: Happy Nurse’s Day New

« Social Media: Happy Police We
« Social Media: Happy Teacher Week New
s Social Media Staging 40% Stat New

s Social Media Staging 85% Stat New

www.ThePowerProgram.com [WebinarBonus



Just a FEW of the Tools You’ll Now Find in Your Classroom!

DO NOT DISTURSB

6 Powerful Ingredients

for Successful Real Estate

FARMING

e Frmng Pt Gode o Ty Rl Extete Aoty




Today’s BONUS

OPEN HOUSE CHECKLIST for Power Agents® PoweER 7& RGENT®
C—

DURING OPEN HOUSE CONTINUED...

OPEN HOUSE CHECKLIST
for Power Agents®

PROMOTE
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Open houses are perfect opportunities for you to connect, build rapport and
relationships, and showcase yourself as a resource that people can turn te
for valuable real estate information, answers, and results.

AN N N

CONTINUED ON NEXT PAGE »»
ENJOY THE PROCESS, THE PEOPLE, AND REMEMBER TO KEEP SMILING!

www .ThePowerProgram.com www.ThePowerProgram.com




BEDROOMS

CREATING A BLANK CANVAS

BATHROOMS

i

Staging s a powerful way to help home sellers get a muct ( KITCHEN
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better return on their investments. Here are some statistics
from the National Association of REALTORS® to consider
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Preparation

1. Have a nice flyer, not a MLS printout

www.ThePowerProgram.com/WebinarBonus
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Design your own real
estate flyers

Quality real estate
feature sheet flyers Download a flyer
for your properties

Feature sheet flyers

Buy all flyers

Postcard flyers Some of our clients @ Prudential

How to edit

FAQ

Contact

800 3] prototype.pdf
PR Y Tracey May and 733 others like . . .
mis ’ No technical skills required
= Easy - -
o The flyers are dead simple to customize, just download Adobe Reader and

highlight the text you want to change or click the image to upload a new one

No hassle. Each one of our templates are a collaboration between experienced

i o e oV X TV real estate agents and professional graphic designers.

e How to edit the flyers

www.ThePowerProgram.com/WebinarBonus



B Powr ﬂn@@’

Eeol'ryS’rudioDesign

real estate marketing + design «

STARTING AT $ Oo 79
+FREE SHIPPING

www.realtystudiodesign.com

¢ 3L > F L 2 < . ‘\’ a“\SpA \
’ hy - S go)1-23%"
oL PANGH | N Y e

o TNOCAS 2

GROW YOUR BUSINESS

The Hispanic population is
becoming the key target
audience for many Real
Estate Offices & Agents.

Flyers can be customized with your logo, text, photos and contact information.

www.ThePowerProgram.com/WebinarBonus



Real Estate Organized The Way It Makes Sense

CLASSROOM




www. TuePowerProcram.cone
bpbane— I

Preparation

1. Have a nice flyer, not a MLS printout

2. Have loan officer create mortgage payment
sheet

www.ThePowerProgram.com/WebinarBonus



www.truenorthmortgage.ca P. 1-B77-248-6677

F; 1-B77-248-6654

You find the house
we find the mortgage

Current Mortgage Rates

Tm SRR Rae
‘ 2 yr fixed 2.59% 2.54%
3 yr fixed 2.74% 2.49%
’ 4 yr fixed 2.69%
| 5 yr fixed 2.99% 2.89%
\7 10yrfixed 4.29% --
Prime 3.00%
Line of Credit 3.65%
Interest Rate 2.35%
1 23 458t N J E » Purchase Price: $450.000
Down Payment Percentage 25¢r aﬁma 25yr. ::n’:mnon 25yr. :«ﬁmn 30 yr mum
Down Payment $22,500® $45,000 % $67,500 $90,000%
Mortgage $427 500 = $405,000 2 $382,500.0 $360,000
Insurance Premium $11,756 = $8,100 $6,693
Total Financing $430,256~ $413,100 % $389,193 7 $360,000%
Monthly Payment $1,935¢% $1,819® $1,714% $1,3924
Updated rates available online: www trusnocihmorigage co :::er:"p;m S S
"Rates subject to change without notice Matt Forbell
**Client may have to qualify at a higher rate (403) 474-4955

*0AC

http:/Awww tnrealty ca/
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Preparation

1. Have a nice flyer, not a MLS printout

2. Have loan officer create mortgage payment
sheet

3. Virtual stage house to show options

www.ThePowerProgram.com/WebinarBonus
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fiverr

Q virtual staging

Graphics & Design Digital Marketing

Related virtual assistant real estate photo editing real estate

Service Type v Image File Format v

Refine Results

All Categories
Architecture & Floor Plans
Photoshop Editing
3D Models & Product Design
Other

PP BEFORE

Presentation Design -
jack_vn

Levei 2 Seller

Online Lessons

| will virtual staging, virtual furniture,

: virtual renovation
Delivery Time

Up to 24 hours W 50 (tke
Up to 3 days starTNG AT $15
Up to 7 days

® Any

Price Range

3

‘Tos‘

Online Status

Online @ o
Level 2 Seller

| will virtual staging, virtual furniture

Service Type
with 15usd 1 3 10 img

Rendering

— W 4.8(14
Designing
MAAdAlina

al-staging-for-your-home-with-price-of-14-usd?context_referrer=search_...

starTinG AT $15

Writing & Translation
interior design

Service Includes v

Fiverr Pro  Become a Seller  Sign In

Video & Animation Music & Audio Programming & Tech Business Lifestyle

matterport data entry floor plan

Sortby: Relevance v

1-48 of 94 results for "virtual staging”

Bedroom

davidtruong86886 0 enggmani

Level 1 Seller

Q anh_andrew

| will do virtual staging for your home
with price of 14 USD

Level 2 Seller

| will do virtual staging, virtual
furniture, quick turnaround time

| will do virtual staging and
retouching for better sale

W 5.0(248 W 5.0(36) W 5.0(28

sTarRTING AT $15 sTarTING AT $15 sTARTING AT $15

mfaizan02

Level 1 Seller

o tuyendesigner ‘ tom_vn

Level 1 Seller

| will virtual stage and enhance your
realstate photos

| will virtual staging, yep, it will be
completed at your disposal

| will virtual staging, virtual
renovation

% 47 (73 % 5.0(2 W 4.2(10)

sTaRTING AT $5 starTinG AT $10 starTinG AT $10
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Tired, of
Paying Rent?¢

Own a New Home for

°849..

OWN PAYMENT
NO D QUIRED!

Tired, of
Paying Rent?
$ 9 2 9/:10

WIN PAYMENT
> D\%QUIRED!

i red&o.]c
Paying Rent?

Own a New Home for

*939..

DOWN PAYMENT
O REQUIRED!

miny # NEW 3 & 4 BEDROOM HOMES
Presidential Glen 5 GRANITE COUNTERTOPS
4 $10,000 WOKTH OF UPGRADES

& IWREDIATE MOVEIN AVAILABLE OWN A NEw HOME Fo,
R

NO Down Payment Required! 0
i BUILDER PAID CLOSING COSTS 8 4 9 /m on t h %

5

L1 Homes Corporate Office
1450 Uske Robbiow Drive
Sute 430

The Woodlands, Texas 77380.3294

i g v

b b e ey

e el
o Mt 1

# NEW 3 5.4 BEDROOM HOMES

£ 510,000 WORTH OF UPGRADES

© GRANITE COUNTERTOPS
$929 per month® wi % BUILDER PAID CLOSING COSTS
NO Down Payment Required! = IMEDIATE MOVE.IN AVAILABLE

b,
OWN A NEw HOME FoR

et

B (G Homes Coy Office TSORTID.
| S s
¥ Suite 430

=

Texos 773803294

e g sooded

9202 b o, com.
1o bk -
ok e s L

el

b gl
TPy A ECRWSH**CO78
25 6/24/2016

CURRENT RESIDENT

301 BRAZOS ST UNIT 1007

AUSTIN TX 78701-4626

Only fifteen minufes from downlown NEW 3 & 4 BEDROOM HOMES
Austin, Presidentiol Glen features 2 $10,000 WORTH OF UPGRADES
beoutiful new homes starfing at just  GRANITE COUNTERTOPS
$939 per month* with  BUILDER PAID CLOSING COSTS
NO Down Payment Required! 5 IMMEDIATE MOVE-IN AVAILABLE

QWN ANEW HoME Fop

™,

o —

e
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Preparation

4. Schedule back-up houses

5. Prepare a buyers agency packet

6. Use a Open House checklist

www.ThePowerProgram.com/WebinarBonus



PREPARE

v
'd
v
'
v
'd
v
v
v

Have sellers hire cleaner

Arrange for sellers and pets to be absent
Arrange for keys

Enlist rmortgage company to help create
mortgage sheet

Virtually stage the house

Baock up houses

Have a buyer agency packet to capture
buyers

A nice flyer is all that is necessary

Find agents that sold houses lost 12
months in the same price range

DURING OPEN HOUSE

N RN

Schedule before any other open houses 3-11 or 3-5

Make sure seller and pets are gone
Remove all vehicles from the driveway
Be sure walkway is safe and accessible

OPEN HOUSE CHECKLIST
~ n

PROMOTE

Do imrmediately after Brokers Open house
Centact other agents and let them know
— it makes it easier to show if they know
they just caon show up

Have o database of agents to send mass
emails and or texts to them
Meighborhood Facebook group

Local popers and grocery stores

Zillow and other online sites

Postcards

Held all showings ond offers until open
house

Signoge

Do a walk-through to correct minor issues (put tollet seats down, close garage doors,

remove trash, etc)

Think builder staging: Turn on all ights, set temperature, no spray, food, music, remove family

photos, lock up valuables, fine china
Stock fridge

Nat a fan of foed at public cpen house
Put away phone

Neighborhood House Information Flyers

CONTINUED ON NEXT PAGE »

www.ThePowerProgram.com

DURING OPEN HOUSE

POWER 7&“5!“”
e

CONTINUED...

Business cards
Record a virtual tour to reuse later (don’t move the camera quickly)
Be safe
Make believe you are being recorded (because you might be)
Hire drone cormpany to flyer banner in neighborhood
Use Open House Pro - Sign Qut Sheet
Focus on their comments to reloy back to homeowner
EBe prepored to answer these questions
* “Can you tell me more about the home?
“Why is the seller selling?”
“How long has the home been on the market?”
“Have there been any recent impravements or renovations?”
“What is the neighborhood like?”
“How much are wtilities?”
“Have any affers been made?
“When are the seflers planning to close?”

LR

POST OPEN HOUSE

v Digital Open House tour - Matterport 3D
v Post in the Facebook Community Group
v Make sure you have a CRM to follow up

Open houses are perfect opportunities for you to connect, build rapport and
relationships, and showcase yourself as a resource that people can turn to
for valuable real estate information, answers, and results.

ENJOY THE PROCESS, THE PEOPLE, AND REMEMBER TQO KEEP SMILING!

www.ThePowerProgram.com
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Preparation

. Schedule back-up houses

4
5. Prepare a buyers agency packet
6. Use a Open House checklist

7

. Have homeowners consider minor repairs

www.ThePowerProgram.com/WebinarBonus
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-

REPAIRS TO CONSIDER BEFORE SELLING YOUR HOME

3

Here are some commeon repairs to
consider before negotiating a sale:

Fogged windows. Fogged windows are a result of moisture buildup in between panes where the
seal has failed. Though functional, fogay windows look dirty. Consider repairing or replacing
fogged panes as needed.

O

Leaking jet tubs/faucets/showers. Check jet tub systems, faucets and shower fixtures for leaks prior
to listing your home to ensure no plumbing issues surprise you during a home inspection.

Rotting wood on exterior trim. Splitting or rotting boards on the exterior of your home can make it
look shabby. Consider replacing, caulking and painting them to refresh your home's appearance.

‘oXe

Split or missing roof shingles. Buyers tend to shy away from roofs that need repairing. Consider the
level of repair, cost, market conditions, comparable sales and how quickly you want to sell before
making a repair decision.

Loose hand or deck rails. Buyers can pay a lot of attention to hand rails, so bypassing this safety
issue may result in a lost offer. Fixing wobbly rails ensures safety and satisfies a sharp-eyed buyer,

HVAC units. HVAC units are a big concern if they're not working, as they're expensive to replace.
Consider having the unit cleaned and serviced. At a minimum, change the air filter and make sure
the unit is operating properly.

Light bulbs. Home inspectors have written “see licensed electrician” in their reports solely due to
bulbs missing or not working. To avoid the impression that there may be a major electrical issue
with your home, simply change your burned-out light bulbs, Also, be sure to use bulbs with the

correct wattage.

o O OO0

Dirty spaces. Even if repairing, replacing or repainting is too costly, make sure you clean walls,
floors, carpets, bathtubs, showers, kitchens and driveways to make your home look clean and ready
to sell.

NEED TO MAKE SURE YOUR HOME IS READY TO SELL? | CAN HELP — CALL ME TODAY!




Real Estate Organized The Way It Makes Sense
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Promotion

1. Do immediately after, not before, Brokers
Open House

2. Invite other agents who have sold similar
house the last 12 months

 Have a database of agents

www.ThePowerProgram.com/WebinarBonus



Recommended Vendors

Real Estate Tools

Cole Directory Lead and reference source — data brokers

ePropertySites com — The leader in property managament systems.
RealMarketReparts.com — Weekly real estate market reports.

TheRedX.com — USE THIS SPECIAL CODE: SMILE

The best lead generation tool for FSBO0s, Expireds, and people whao are in foreclosure. This is
absolutely the best tool... a must have tool, for anyone who wants to be a2 master at
prospecting for listings.

Rezl|EstateProfiles com — The Web magazine for real estate professionals.

Rezaltor.com — Official site of the National Association of REALTORS® Resources for finding
agents and properties.

IRED.com — International Real Estate Digest. Gateway to over 20,000 real estate related WEB
sites in 103 countries.

Homepath.com — Web site for Fannie Mae. Mortgage information and resources for
CONSUMErs.

RECOMMENDED

VENDOR

THE A PAN RESEARCHED

HomeGain.com — Consumer site for finding local real estate agents nationwide, home values and home prices. Search homes for 2ale. Compare Realiors and real

actate adent nronosals Find 3 Realtor check home orices view hones for sale
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Promotion

Post in Neighborhood Closed Facebook Group
Consider advertising in local papers

Post in grocery stores

o W

Text to agents or previous buyers

www.ThePowerProgram.com/WebinarBonus



& r;ﬁf\; Products Pricing Developers Help ( Us! (833) 402-9002 Agents Login ‘Silep

Jexting and Calling Solutions that Help You
Reach More Customers

Over 4 Billion Messages Delivered

BE Vaa (D iag

Text Messaging Call Tracking Voice Broadcast IVR
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Promotion

7. Advertise on other online services like Zillow

8. For aggressively priced properties, hold all
showing and offers until Open House

9. Do a Neighborhood Open House before the
Public Open House

10. Proper signage is paramount

www.ThePowerProgram.com/WebinarBonus
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Real Estate Signs at Manufacturer Direct Prices 800.DEE.SIGN
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Company

DeeSign.com

BuildASign.com

LowenSign.com

Signazon.com

OakleySign.com

Colonial Post
Signpost

10 (aluminum)
for $62.10

12 (aluminum)
for §73.14

5+ (aluminum)
for $67.55

10 (PVC) for
5905090

10 for $87.09

SignsOnTheCheap.com N/A

Sign Panel
(30x24)

12 (hardboard)
for $31.60

5 (aluminum)
for 83795

10 (steel) for
$S33
N/A

10 for $37.29

N/A

Feather Flags

12 (7' custom) for
568.90

10+ (8" custom)
for $149.99

10+ (9" custom)
for $73.55

N/A

10+ (8" custom)
for $68.79

N/A

Directional Open
House Signs

25 (custom w/
stake) for $16.50

25 (custom) for
$512.44

25 (custom w/
stake) for $13.35

25 (custom) for
$12.34

25 for $6.37 each

20 for $5.49

www.ThePowerProgram.com/WebinarBonus
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DAY OF OPEN HOUSE

1. Schedule 9-11 or 3-5
2. Make sure seller and pets are away

3. Remove vehicles from driveway

www.ThePowerProgram.com/WebinarBonus
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DAY OF OPEN HOUSE

4. Think builder staging
 Alllights on  Lock up valuables

* No smelly spray * Fine china

 Music * Nice bedspread

sheets
* Remove personal

photos

www.ThePowerProgram.com/WebinarBonus
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DAY OF OPEN HOUSE

5. Stock fridge but don’t serve food

www.ThePowerProgram.com/WebinarBonus
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DAY OF OPEN HOUSE

5. Stock fridge but no food
6. Put away phone

7. Give neighborhood report

www.ThePowerProgram.com/WebinarBonus



New York City (718) 7151758 Tutorials Sign In

% PropertyShark

Home Foreclosures v  ForSale/Lease v Comparables ¥  Maps Mailing/Data Lists

My Market Reports

Add your personal branding and turn the market reports into your new business card

Residential Market Report Multifamily Market Report Commercial Market Report

About Market Reports

Through their frequency - monthly for residential and quarterly for commercial and multifamily - our newly launched market reports provide regular
access to the latest sales data and stats at borough and neighborhood-level, so you can keep track of your local market. Plus, you can brand the
market reports with your personal information and incorporate them into your marketing strategy




§ 0> 'RPR';' 3555.:‘.:3,: | Seller’s Report
‘
s Pl‘Operty HlStOry

w  Median Estimated Home Vajue

5478 Main Steeet. Garoy cA 05020

.> R‘PR.‘ EE:’EE?I | Seller’s Report




® https://www.realtor.com/research hxd

)
<

% @ a @

«

Featured Reports

HoOT TEST
ZIP CODES

) How important are
UL SCHOOLS
HDDDHDDD to me buyers?

Realtor.com's Generational Propensity Index
What are the top markets for millennials, boomers and gen x-ers? Which neighborhoods in your area are attracting young buyers with
purchase power? Where are retirees looking for homes?

‘ Iy . View More

Updated Q3 2018

San Francisco-Oakland-Hayward, CA
CHETEN - TS
S w= Realtor.com's Cross Market Demand Report

= This report provides the latest insights on which markets receive the most non-local views and which non-local markets show the
T i greatest interest in a certain county or metropolitan area based on online traffic on active, for-sale properties on realtor.com.

View More

Updated Q4 2018
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DAY OF OPEN HOUSE

8. Record virtual tour for later use
* Move camera SLOWLY

9. Be safe

www.ThePowerProgram.com/WebinarBonus



MEDICAL
GUARDIAN

Products

FEATURES OVERVIEW

©

LOCATION TRACKING WITH GPS

The only portable medical alert device
with both location technologies — receive
help at your exact location with the press
of a button

100% US-BASED MONITORING
CENTER

Once your medical alert device is
activated, you'll be connected to trained
operators at our accredited 24/7
monitoring center.

How It Works

Buying Advice

Medical Alert Device Features

When an

ergency strikes, this ca

About~

FAQ &login

¢, 1-800-668-9200

save your life.

( T’)

RELIABLE AT&T CELLULAR
INCLUDED

Active Guardian provides wireless,
round-the-clock access to our medical
alert monitoring center with an
included AT&T cellular service
subscription.

=

CLEAR, TWO-WAY
COMMUNICATION

With a built-in, two-way speaker, youdl
be able to communicate with ahighly
trained operator directly through the
device.

MedicalGuardian.com



https://www.medicalguardian.com/freedom

866-785-9586 MobileHelp Connect Login

MobileHelp™

Help when and where you need it. Home Products v How-it-Works About MobileHelp Business Partners Q

MobileHelp Solo

Cellular in-home and away emergency medical system. Protects you at
home and on-the-go even when you don't have a landline phone.
[ : ‘ Installs in seconds.

Annual Plan: $395.40

EMERGENCY

e 24/7 Emergency Monitoring Service

LU

Mohileue@)

¢ Two-way communication in your home

« FREE ground shipping on most plans (5§15 value)
¢ 1 Help button
+ No long-term contracts, no activation fee

e Equipmentis included at no cost while actively subscribing to the

Q _ service plan+

SHOPPING GUARANTEE [<]




\ 866-7T85-9586 MobileHelp Connect Login

MobileHelp

Help when and where you need it. Home Products v  How-it-Works  About MobileHelp Business Partners Q

MobileHelp Smart

Meet the watch smart enough to save your life.
Help at the touch of a button...from the smart watch that changes the
game for medical alert systems!

MobileHelp Smart Watch : $349.95

s Stay healthy and motivated with built-in Samsung Health app that
monitors activity while measuring heart rate to minimize risk.

s Embrace an active lifestyle by setting target fitness and diet goals.

o Celebrate your progress with easy-to-read summaries of your activity
history.

s View your local weather forecast at the touch of a button with built-in
Weather app.

« Heart Rate Monitor one of the Samsung Health features.

SHOPPING GUARANTEE  [+]




MEDICAL
GUARDIAN

Products ~ How It Works

Buying Advice

About ~

&> Easter Special Offer: Call NOW Get 1 Month FREE!” - Promo Code EASTER19

Low Battery Notifications

Viewable on every screen, ensure full protection
knowing when your battery needs to be charged through
15%, 10% and 5% low battery alerts.

Analog Watch Face

Clearly displays the current time of day, date and day of
the week in hi-res full color.

Multi-Function Side Button

Simply press the red button on the side to navigate the
watch features. Or press and hold for 3 seconds to

request emergency assistance.

Adjustable Watch Band

Created from a custom high performance soft silicone,
the watch band is durable, yet lightweight and flexible,
making it comfortable to wear on-the-go throughout the
day and night.

4

C

e

FAQ. Login

L, 1-800-668-9200

MedicalGuardian.com



https://www.medicalguardian.com/freedom

@ Bay Alarm Medical HowltWorks Products Pricing About My Account 7 lisTol e, (TryUsFov:soDaysRisk-Free) Q

A ]

DO YOU NEED A @K ,;—
MOBILE GPS SYSTEM? >
-

24/7 On-The-Go Protection

The Go Anywhere, Do Anything, Mobile Medical Alert

Stay protected while you're out and about with our new GPS device. Now with 4G LTE and up to 72 hours of
battery life on a single charge.

BUY NOW
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DAY OF OPEN HOUSE

10. Make believe you are being recorded

11. Hire drone company to fly a banner in the
neighborhood

www.ThePowerProgram.com/WebinarBonus
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DAY OF OPEN HOUSE

12. Use a Sign OUT Sheet

www.ThePowerProgram.com/WebinarBonus



W, T uePoweRPROGRAM.COM®

S

#A OPENHOMEPRO Pricing  Log In

Collect and Convert More Leads

Name  John Doe

b | Email  johndoe@email.com|

e —i8.
r 3 y u i o

— DOWNLOAD FOR FREE TODAY
A

.’ App Store P> Play Store

>

More Than 90,000 Real Estate Agents Served

Get more leads
@ Visitors love seeing and using the latest
technology. Plus, you can forget about

www.ThePowerProgram.com/WebinarBonus
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DAY OF OPEN HOUSE

12. Use a Sign OUT Sheet
13. Ask for feedback at the end

14. Be prepared to answer common questions

www.ThePowerProgram.com/WebinarBonus
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Common Questions

“Why is the seller selling?”
“How long has the home been on the market?”

“Have there been any recent improvements or
renovations?”

“How much are utilities?”
“Have any offers been made?”

“When are the sellers planning to close?”

www.ThePowerProgram.com/WebinarBonus
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Prepare
Promote
Present
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Only $27 a month

 Recelve first 30 days FREE

« Complete access to the entire Power
Agent® website

 Copy of today’s slides

www.ThePowerProgram.com/WebinarBonus
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POWERAGENT
—
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By o BUSINESS

ATTITUDE 4 SKILLS

SKILLS ey

LISTING & SELLING
SKILLS
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LIVE WEEKLY “POWER HOUR” COACHING
CALLS EVERY MONDAY

« (et your questions answered and solve
problems in real time

* Learn strategies and new ideas
* Find out what’s working and what'’s not

« Tap into industry insights that affect your
business and earning potential

« Learn strategies and dialogues that work
« Have some fun

www.ThePowerProgram.com/WebinarBonus
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&, WEBINARS ON DEMAND

« Negotiating: How to Get An Offer Accepted in
24 Hours

o 12 Reasons FSBOs Should Not Be a FSBO

« How to Generate a SURGE of Listing The Next
90 Days

» Playing With Buyers | Strategies to Double Your
Income

 [he Best Strateqies to DOUBLE Your Income

« How to Master the Listing Appointment

www.ThePowerProgram.com/WebinarBonus
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M Recommended Power Vendor &

Resource Directory

We do the vetting for you. Youll find a list of
recommendaed resources for CRMs, Apps, Agent
fools, lead generation and farming resources,
lime management, technology ana more.

% redX COLE &) cloudcMA LidnDesk

() DIRECTORY

-BOXBROWNIECOMﬂ Wise Agent QSmCI”ZIp Gllp

www.ThePowerProgram.com/WebinarBonus
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DEDICATED Power Agent® Facebook Group

- New Articles = W ﬂ
: e DARRYLDAVIS
* Forms, Checkhsts, Flyers - COMCIING MENETS PUWER‘LGE&T
N A
* New Technology e
« Brainstorming & Networking == &~

-------

7T — o
www.ThePowerProgram.com/WebinarBonus



©- FREE 4 PART VIDEO SERIES FOR

ebook.com/groups/PowerAgent/

¥ | B YESinTdays ¥ YESinTdays Order form ¥ | [@ Clickfunnels 404 Error X +
w 2 6 % @ =
| £ ] PowER Agent Members Q Danyl Home Create
(5 =z g # Write Post  [8] Add Photo/Video [ Live Video [ More GROUP BY
) D | Davis, CSP
Interacting as Darryl fi"y Iawsl
Davis, CSP Write something... 15418 like this
About
. . Photo/Video Watch Party Ask for Reco... see
Discussion &8 o @ INVITE MEMBERS Embed Invite
Announcements - Invite people who like your Page, & Invite
1 Page wants to join this group Darryl Davis, CSP, to join this group.
Members
MEMBERS 803 Members
o e @ e 0 ‘ ’ a
Fhotos Julie Baron Escobar shared a link.
Eiles g © Admin - 3 hrs You have 3 new members this | write Post
— - week. Write a post to welcome
) Who's joining us at Noon Eastern to learn how to leverage the shifting them P
Learning market for all it's worth? Tell a friend and meet us therel #ShiftingMarkets )
SUGGESTED MEMBERS Hide

Group Insights #AgentsMarket #PowerAgentWebinar www. poweragentwebinar com

DARRYLSPEAKS LPAGES.CO
How to Leverage the Agent’s Market™

Moderate Group

Search this group Q What is the Agent's Market? This is the market between a "Seller’s Market"
and a "Buyer's Market" that more equally favors all parties, including real...
Shortcuts
Janet Livingston, William Sanfili Commen
(@ REALESTATEIN ... [z0- © ‘
M New York Mortgag... 20+ (J comment
% Nassau Agents

Valerie Tomaselli-Buchanan | am so pumped for the webinar. | got
my first FSBO listing yesterday. It tock 3 weeks of follow up and they

Zg New Jersey Realtors . §
=l U interview several agents. But this power agent is here to servel
™ New York and New... Like - Reply - 3h 0D
%3 Longlsland Realtors ... |5
L NY &NJ Real Esta... z0+ Like - Reply - 3h
& Lab Coat Agents 2 Charlotte Rose Lord willing, | will be there. Q 1
# Design a Life Worth ... |8 Like - Reply - 1h
= Keep Smiling 15 o Write a comment... © @
%3 POWER Agent Members
NEW ACTIVITY
% How To Becomea ... |z0+
— Fonmmne Julie Baron Escobar shared a link.

O

@ Admin - 3 hrs

People Who Like Darryl Davis, CSP

William Hendrickson Invite Member

@'; Sharon Jashinsky

Roberto Aponte

2

Invite Member

Invite Member

ts See More
DESCRIPTION Edit
A community of like-minded real estate
professionals eager to de... See More
ROUP TYPE
Study Group
LOCATION Edit
o Global
RECENT GROUP PHOTOS See All
o Sl Ve DT
» 1‘
'un(m‘
¥O Lk CIATAMLY
AR
L
o
See Al
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DEDICATED Power Agent” WEBSITE

CLASSROOM

« HUNDREDS of marketing and
prospecting tools

« Farming and self promotion

» Objection handlers

» Scripts, dialogues, and how-to’s

» Business plans and checklists

« Money management tools

* Negotiating tools

« Listing appointment must-haves

« Monthly magazine

www.ThePowerProgram. com/WeblnarBonus



Real Estate Organized The Way It Makes Sense

CLASSROOM




Building Listing Inventory

To stay ahead in this business, it's not just LISTINGS that are the name of the
game — it's LISTING INVENTORY that will allow you to take your business to the
NEXT LEVEL, have more financial security, and design a life and career worth
smiling about! Here are some powerful tools to help you connect with potential
sellers as you work on building that inventory!

Expanded Expired

BUILDING
LISTING
INVENTORY

asons to Use a REALTOR® New

nt - Infographic

re Selling

fome — Flyer New

Staying top of mind with those in your sphere and farm is crucial to long-term
success. Consistently reach out to the folks in your farm area via neighborhood
canvassing, postcards, letters, flyers, and get involved with community events.

Prospecting

Prospecting is NOT a bad word! In fact, it's a great word and habit to adopt if you
want not just NOW business, but to build a referral base that will allow you
longevity and financial security in this
business. When you get it — when you
shift your thinking a little and have
some fun with it — that's when the
magic happens. These tools are
designed to help!

* Su com CE( 3 Re:

in 30 Days New

mmmmMmmMmmMm M m

Farming & Self Promotion

FARMING
& SELF
PROMOTION

www.ThePowerProgram.com/WebinarBonus



ORPHAN ADOPTION DIALOGUE § l FSBO DIALOGUE
FOR RENT BY OWNER DIALOGUE

BOOK OF BUSINESS UPDATE EXPIRED DIALOGUE

: DIALOGUE FOR ADMINS -
p ~. SPECTING THE OLD FSBO DI ".‘rs FSBO VOICEMAIL DIALOGUE
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Find Out What Your Neighbors Paid for Their Home

- 4
ImSTSARS "\{
ro Sne N | - T
= + " Lindetand et st v 1 9 9o
+ Compare home ket yeur over year

““
HE

W e et v of e b
Ut et st ey el s el e by v ety

Yo b . 50 G YO 0N MR Mets. il BvOr KIIGY Advie GG & Hoow
Aty sty 13 Dt st P wort of ying hore srd Sotoe 1A o everieed | g b
B L

Thes Cortiote Eriites You 10 One FREE Neightornood Mersel Re.
Shmply contact me drectly today 2 get yours.

Just SOME of the 100’s of marketing,
training, objection handling, &
prospecting tools waiting for youin
your CLASSROOM!

Your Name, Comparny Name
Phone | Emal
Websne

y : P
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Only $27 a month

Receive first 30 days FREE

Complete access to the entire Power
Agent® website

Copy of today’s slides
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QUESTIONS......
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Only $27 a month

 Recelve first 30 days FREE

« Complete access to the entire Power
Agent® website

« Copy of today’s slides
« Webinar On Demand
 Free access to upcoming webinars
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