Creating Buyer Loyalty - How to Make Sure They Buy From YOU
LANDER
 Home buyers need real estate professionals to protect their interests, often way more than they realize. Home inventory is still low, multiple offers are still popping up in almost every deal, stressful high-dollar bidding wars are commonplace, and more often than not, buyer’s expectations and reality are not quite as in sync as they should be.  That’s where it’s up to you as the agent to present and communicate your VALUE so they can understand this too.

Want more buyer leads, loyalty, signed agency agreements, and happy clients who can’t wait to refer business your way? Then don’t miss a minute of this timely topic! Join us on Wednesday, October 27th at Noon Eastern for Creating Buyer Loyalty-How to Make Sure They Buy from You which will teach you... 
· The 3 top strategies to have buyers sign an agency agreement and appreciate its value
· How to communicate true market conditions with confidence  
· How to handle the initial phone inquiry about a property
· What tech tools to use for effective virtual conversations
· The 4 best buyer lead generation strategies used by top producers
· How to the handle the 2 top buyer objections such as, “we don’t want to overpay” and “we’ll wait for the market to change” 
· How to push your buyer’s offer to the top of the list in a multi-offer situation  
· The #1 strategy to maintain your buyer client relationship even when they see a property without you 

Come join us for the buyer loyalty solutions you need in 2021 to feel more confident, deliver Next Level service, and create customers for life!












 Email 1  
  
Subject:  Use These 3 Strategies to Get Clients Committed to You

Hi, ~Contact.FirstName~!  
 
Let’s think back — How many times have you watched in frustration (and disappointment) as a buyer walked right into the arms (and contract) of another real estate agent after you’ve spent time and effort in showing them multiple properties?  

I hate to be the one to break it to you, but it’s not them, it’s you. I know, that’s really not what you want to hear, but when it comes to facing the stiff competition in the market these days, you need to WIN buyer loyalty and trust, and like you enough to commit to working with ONLY you and sign the Buyer Agency Agreement!

It’s time to reinvent your communication skills and rev up your business business with these new and valuable perspectives that might be different from the “way it’s always been done.”  
 
Join us on Wednesday, October 27th at Noon Eastern for Creating Buyer Loyalty-How to Make Sure They Buy from You which will teach you... 
· The 3 top strategies to have buyers sign an agency agreement and appreciate its value
· How to communicate true market conditions with confidence  
· How to handle the initial phone inquiry about a property
· What tech tools to use for effective virtual conversations
· The 4 best buyer lead generation strategies used by top producers
· How to the handle the 2 top buyer objections such as, “we don’t want to overpay” and “we’ll wait for the market to change” 
· How to push your buyer’s offer to the top of the list in a multi-offer situation  
· The #1 strategy to maintain your buyer client relationship even when they see a property without you 


This online training is sure to be packed with amazing tips and useful information to help you move forward in your business, because we want you to have your best year ever!
  
Save your spot now ➡️ ➡️ ➡️ https://darrylspeaks.com/online-training 
  
There’s no cost — just an opportunity to learn and become more skillful and confident while building up your business. So, invite your teammates or real estate friends and come join us!  
We’ll see you Wednesday! 
  
Darryl Davis 
  
P.S. We’re opening this up to agents from all over the nation, so please reserve early. 
  
  
  
  
Email 2  
  
Subject: Get Your Clients Scrambling for the Pen To Sign a Buyer Agency Agreement
 
Hi, ~Contact.FirstName~! 
  
The unfortunate truth? We’ve all lost buyers because we “assumed” they were loyal. We’ve all been on the ‘back end’ of that old “assume” saying, which means we need to attract new buyers and ensure that you are their go-to agent from inquiry to closing — its time to step up your skills. 
 
How do you cement your buyer relationships, expertly navigate their objections, and earn more referrals? We’ve got you covered in this solid hour of skill building, communication tips, and “Where’s a pen” solutions to protect your interests, just like you protect those of your buyers! 
  
Join us on Wednesday, October 27th at Noon Eastern for Creating Buyer Loyalty-How to Make Sure They Buy from You which will teach you... 
· The 3 top strategies to have buyers sign an agency agreement and appreciate its value
· How to communicate true market conditions with confidence  
· How to handle the initial phone inquiry about a property
· What tech tools to use for effective virtual conversations
· The 4 best buyer lead generation strategies used by top producers
· How to the handle the 2 top buyer objections such as, “we don’t want to overpay” and “we’ll wait for the market to change” 
· How to push your buyer’s offer to the top of the list in a multi-offer situation  
· The #1 strategy to maintain your buyer client relationship even when they see a property without you 


This online training will be full of useful strategies, top-notch information, and helpful suggestions, so you really don’t want to miss out! After all, ensuring that your clients are as committed to you as you are to them is the key to good business!
  
There’s no cost for this, really! It’s just an opportunity to learn and become more skillful and confident while building up your business. So, invite your teammates or real estate friends and come join us!  
  
Save your spot now ➡️ ➡️ ➡️ https://darrylspeaks.com/online-training 
  
Darryl Davis 
  
P.S. We’re opening this up to agents from all over the nation, so please reserve early. 
 
 
Email 3  
  
Subject: Top Strategies to Win Client’s Loyalty For Good
 
Hi, ~Contact.FirstName~! 
 
Shep Hyken once said, “Satisfaction is a rating, loyalty is a brand.” Losing buyers isn’t fun. Losing buyers because we didn’t take the steps to create loyalty is even worse! How do we develop that sense of loyalty and glean the rewards and the referrals that come with it? 
I have combed through my years worth of teaching materials and put together all the best strategies for winning clients over by showing them the incredible VALUE of what you do as a professional.  
  
Join us on Wednesday, October 27th at Noon Eastern for Creating Buyer Loyalty-How to Make Sure They Buy from You which will teach you... 
· The 3 top strategies to have buyers sign an agency agreement and appreciate its value
· How to communicate true market conditions with confidence  
· How to handle the initial phone inquiry about a property
· What tech tools to use for effective virtual conversations
· The 4 best buyer lead generation strategies used by top producers
· How to the handle the 2 top buyer objections such as, “we don’t want to overpay” and “we’ll wait for the market to change” 
· How to push your buyer’s offer to the top of the list in a multi-offer situation  
· The #1 strategy to maintain your buyer client relationship even when they see a property without you 


This virtual training will be full of useful tips, helpful information, and inspiring  suggestions, so you really don’t want to miss out! Let us do the heavy lifting so you can do what you do best – help your clients! 
  
There’s no cost — just an opportunity to learn and become more skillful and confident while building up your business. So, invite your teammates or real estate friends and come join us!  
  
Save your spot now ➡️ ➡️ ➡️ https://darrylspeaks.com/online-training 
  
Darryl Davis 
  
P.S. We’re opening this up to agents from all over the nation, so please reserve early. 
 
 
   
Email 4
  
Subject: Don’t Miss TODAY’S Online Training: Creating Buyer Loyalty-How to Make Sure They Buy from You
Hi, ~Contact.FirstName~! 
  
With the constant fluctuations in the housing market, housing is a hot commodity right now, and the competition is fierce. Buyers need us more than ever, and it’s up to you as the real estate professional to earn their trust and loyalty starting with that first phone call, and all the way through to handing them the keys!
 
It’s all about communicating value, developing rapport, and winning buyers over to not just sign an agency agreement, but understand how important it is to have a partnership relationship with an agent who can protect their best interests, advise and guide, and take care of the details involved when navigating the real estate home buying process.  
 
Join us on Wednesday, October 27th at Noon Eastern for Creating Buyer Loyalty-How to Make Sure They Buy from You which will teach you... 
· The 3 top strategies to have buyers sign an agency agreement and appreciate its value
· How to communicate true market conditions with confidence  
· How to handle the initial phone inquiry about a property
· What tech tools to use for effective virtual conversations
· The 4 best buyer lead generation strategies used by top producers
· How to the handle the 2 top buyer objections such as, “we don’t want to overpay” and “we’ll wait for the market to change” 
· How to push your buyer’s offer to the top of the list in a multi-offer situation  
· The #1 strategy to maintain your buyer client relationship even when they see a property without you 
 
This is a virtual training you do NOT want to miss, as it will be packed with incredible tools and powerful strategies to help you strengthen the foundations of your business.
 
Register here ➡️ ➡️ ➡️ https://darrylspeaks.com/online-training 
There’s no cost — just an opportunity to learn and become more skillful, and confident while building up your business. So, invite your teammates or real estate friends and come join us!  
See you online soon! 
  
Darryl Davis 
  
  
SOCIAL MEDIA COPY
Hey gang! I hope everyone is enjoying a beautiful autumn! I wanted to take a quick second to invite you to join me on Wednesday, October 27th at noon Eastern for the week’s online training: “Creating Buyer Loyalty - How to Make Sure They Buy from You”. We’re going to be talking about how to develop client loyalty by communicating the incredible value that you provide to your clients, how to handle questions and objections, as well as how to get them excited to sign the agency agreement!  See you all there!
 
 
 


