
6 Best 

Strategies For 

Listing Leads

WE WILL BEGIN SHORTLY

Please click audio in the center of 

your screen to listen in!

WELCOME

TO TODAY’S WEBINAR

DARRYLSPEAKS.COM/TRIAL



✓ Take notes

✓ Text your questions 
using the control 
panel. We will take as 
many questions as we 
are able
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Going Wide



Going Wide

Vs

Going Deep



1. FSBOs & Expireds





“Can you call FSBOs 
and Expireds on the
Do-Not-Call List?”

DarrylSpeaks.com/Trial







Long Island Board of Realtors



Virtual Listing Presentation 
For Homeowners (103

Slides) $497 

DarrylSpeaks.com/Trial

TOTAL VALUE

$1,356

PLUS…

• Today’s Slides - $47

• Copy of webinar - $47

• 30 days of Power Builder CRM - $49

1+ Hour Coaching Video, How 
to Deliver a Listing 

Conversation $297

New Agent Starter 
Success Kit (29 Pages)

$127

Darryl’s Top 12 Most 
Requested Dialogues

$157

DarrylSpeaks.com/Trial

Multiple Offer 
Spreadsheet $97

Top 100 Ideas to 
Get a Listing Today

$37

The Ultimate Farming 
Field Guide

$97 

http://www.darrylspeaks.com/Trial
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DO NOT…
Be Committed To Getting 

An Appointment

Be Committed…

To Building a Relationship
With Another Human Being



1. FSBOS & Expireds



2. Cold Calling

DarrylSpeaks.com/TrialDarrylSpeaks.com/Trial
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Increase Your Talk Time

DarrylSpeaks.com/TrialDarrylSpeaks.com/Trial

http://www.darrylspeaks.com/Trial


Increase Your Talk Time

DarrylSpeaks.com/TrialDarrylSpeaks.com/Trial

30 minutes x 5 days

= 150 minutes a week

150 minutes X 4 Weeks

= 600 minutes a month

5 Minutes per person

= 120 New Homeowners in 30 Days

http://www.darrylspeaks.com/Trial


2. Cold Calling
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3. Hit the Streets
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The amount of information Darryl 
gives us is amazing! You are never 
at a loss. The investment is worth so 
much more! 

Christina Cardinale, Power Agent®
Coach Realtors

DarrylSpeaks.com/Trial



3. Hit the Streets
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Student Check In!
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4. Participate In Life



We are In The PEOPLE Business

DarrylSpeaks.com/TrialDarrylSpeaks.com/Trial
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DON’T Prospect

BUILD Relationships
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Definition of Self Promotion

To have people know 
your NAME,

your FACE,

and WHAT YOU DO 
for a living

http://www.darrylspeaks.com/Trial


Local Business & 

Entrepreneur Groups



Local clubs such as Kiwanis

& Chamber of Commerce
1. Small Business Administration 

Community Groups

2. SCORE

3. Local Chamber of Commerce

4. Meetup.com

5. Industry and Trade Associations

6. NFIB

7. BNI

8. Entrepreneurs’ Organization

9. StartUp Nation

10. American Express Shop Small Forum

11. eWomenNetwork

12. Women’s Business Development 
Center

13. Minority Chamber of Commerce

14. Minority Business Development Agency

15. NaVOBA

16. SBA Office of Veterans Business 
Development

17. National Restaurant Association

18. Ashoka



Places of Worship 



Community Events



Parent Clubs In Your School System



Local Area Facebook 

Groups 



Past

Clients
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1. “Hunna, this is ______ how are you?!”

2. “Recently I was thinking about my past clients & 

just wanted to check in.”

3. Talk about them and how they are

4. When they ask about your business, say “Because 

of the market, I’m finding..

• SHARE whatever you think

5. “If you need ANYTHING, consider me your real 

estate hotline”

6. BTW….then offer something



4. Participate In Life



5. Mailing Campaign
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Farm Letter 01



Farm Letter 02



Farm Letter 03Farm Letter 03
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Postcards
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Postcards
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Postcards

DarrylSpeaks.com/TrialDarrylSpeaks.com/Trial

http://www.darrylspeaks.com/Trial


6. Public Open Houses
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1. How to prepare the homeowner

2. The power of proper signage

3. How to use FAQ the day of the 
Open House

4. How to get your loan officer to build 
attendance

5. The best follow up texts, dialogue 
and marketing material

The Open House Training



DarrylSpeaks.com/Trial



Virtual Listing Presentation 
For Homeowners (103

Slides) $497 

DarrylSpeaks.com/Trial

TOTAL VALUE

$1,356

PLUS…

• Today’s Slides - $47

• Copy of webinar - $47

• 30 days of Power Builder CRM - $49

1+ Hour Coaching Video, How 
to Deliver a Listing 

Conversation $297

New Agent Starter 
Success Kit (29 Pages)

$127

Darryl’s Top 12 Most 
Requested Dialogues

$157

DarrylSpeaks.com/Trial

Top 100 Ideas to 
Get a Listing Today

$37

The Ultimate Farming 
Field Guide

$97 

Open House 
Checklist

$47

http://www.darrylspeaks.com/Trial
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HAVE

VALUE

PIECES



Kasye Adams
Picasso Realty

Darryl you are 
wonderful!! The 

guides are amazing!! 



Using Value Pieces
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Value Pieces
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Value Pieces
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Value Pieces
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HAVE THE 

CORRECT 

MINDSET







One Idea Per Month

One Sale Per Month = $5,000

$5,000 x 12 = $60,000 EXTRA Per Year



Improve your skill

10% a month
That’s 

120%
in a Year

That’s how you 
DOUBLE your 

Income

DarrylSpeaks.com/Trial
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HAVE A

SUPPORT

STRUCTURE



LOGO
Your site here
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To Summarize……….

1. FSBOs & Expireds

2. Cold Call

3. Hit the Street

4. Participate In Life

5. Consistently Mail

6. Public Open House
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PLUS……….

• Have Value Pieces

• Have the Correct Mindset

• Have a Support Structure


