
THIS WEEK:

M Y  P O W E R  W E E K :
M A R C H  1 6  T O  T H

M A R C H  2 2 ,  2 0 2 6N D

Monday

T O P  3  T H I N G S  I  M U S T
A C C O M P L I S H :

N U M B E R  O F
P E O P L E / F A M I L I E S  I

W I L L  S E R V E :

Friday

Sunday

Saturday

3/21
TODAY IS NATIONAL

FLOWER DAY!  DROP IN
TO SEE FIVE CLIENTS

WITH A SMALL POTTED
FLOWER PLANT AND A

NOTE THAT SAYS,  “THANK
YOU FOR HELPING MY

BUSINESS GROW! I
APPRECIATE YOU!”

3 / 1 9
J O I N  U S  
F O R  O U R

W A L K T H R O U G H
C L A S S R O O M

T R A I N I N G  F O R  A
R E F R E S H E R  O N  H O W
T O  M A X I M I Z E  Y O U R
R E S O U R C E S  I N  T H E

P O W E R  P R O G R A M ® .

Wednesday Thursday

Tuesday

G R A T I T U D E  L I S T :

P O W E R  A G E N T  T O O L ( S )
I  W I L L  U S E :

# 1  T H I N G  I  N E E D  T O  L E T
G O  O F :

3 / 1 7
S T .  P A T R I C K ’ S  D A Y !  D R O P
B Y  T O  S E E  F I V E  C L I E N T S
W I T H  A  S M A L L  G I F T  B A G
O F  G O L D  F O I L E D  C A N D Y

W I T H  A  N O T E ,  “ I ’ M  L U C K Y
T O  H A V E  Y O U  A S  A
C L I E N T !  H A P P Y  S T .

P A T R I C K ’ S  D A Y ! ”

3 / 1 6
J O I N  U S  F O R  T H E

P O W E R ﻿ H O U R  W I T H
D A R R Y L  C O A C H I N G

C A L L  A T  1 1 A M
E A S T E R N . C H E C K  T H E
C O A C H I N G  C A L L  T A B
I N  C L A S S R O O M  F O R

A C C E S S  C O D E .  

3/22
MAKE OUR PREFERRED
VENDORS YOUR NEW

FRIENDS! CLICK
THROUGH THE VENDOR

TAB IN YOUR
CLASSROOM TO GET

THOUSANDS IN
DISCOUNTS AND
COUPON CODES! 

3 / 1 8
M A R C H  M A D N E S S !  

F O C U S  O N  W E E K
T H R E E  L I S T I N G

A N D  B U Y E R
M O M E N T U M !  P O S T

S O M E  W I N S !  

3/20
USE THE EXPIRED
DIALOGUE IN THE

PROSPECTING TAB AND
COMMIT TO MAKING
AT LEAST 5  CALLS TO
EXPIREDS TO SEE IF
THEY ARE READY TO

MAKE A MOVE!
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