)&\ POWER AGENT'

MY POWER WEEK:

Monday

JUNE 1°T TO
JUNE 7™, 2026

Tuesday

6/1
JOIN US FOR THE
POWER HOUR WITH
DARRYL COACHING
CALL AT 11AM

EASTERN.CHECK THE
COACHING CALL TAB
IN CLASSROOM FOR

ACCESS CODE.

6/2
TAP INTO THE SUMMER
STRATEGY SUCCESS
PLAN IN YOUR
CLASSROOM TO OPEN
AN SIZZLING SUMMER
OUTLINE OF OUTREACH,
SOCIAL, AND
STRATEGIES FOR THE
NEXT THREE MONTHS.

ACCOMPLISH:

Wednesday Thursday
6/3
6/4
WEDNESDAY
WEBINAR! LEAN INTO THE

FIND THIS WEEK"S
TOPIC AND TIME AT:

POWERAGENTWEBINAR.COM

DON'T FORGET TO
DOWNLOAD YOUR

SUMMER SMILE
STOPS™ TO HELP
MAKE REAL AND
LASTING
CONNECTIONS
WITH YOUR SPHERE

O

POWER AGENT TOOL(S)
I WILL USE:

O

O

WORKBOOK! AND FARM!
Friday Saturday
6/5 6/6
SOLIDIFY YOUR SUMMER
HOLIDAY PLANS WITH CHECK YOUR
YOUR FAMILY. LET YOUR VOICEMAIL

CLIENTS KNOW WHEN
YOU WILL BE AWAY AND
PARTNER WITH ANOTHER

AGENT TO ENSURE
CLIENT NEEDS ARE

GREETING. DOES IT
SOUND CURRENT,
WARM, AND
WELCOMING? TINY

O

#1 THING I NEED TO LET
GO OF:

COVERED. DETAILS MATTER.
Sunday
NUMBER OF
6/7 PEOPLE/FAMILIES 1

IT'S NATIONAL
CHOCOLATE ICE CREAM
DAY. DELIVER A CARTON
TO FIVE GREAT CLIENTS
WITH A NOTE, “IF YOU
EVER NEED THE SCOOP ON

WHAT’S HAPPENING IN THE
MARKET, GIVE ME
A CALL!

WILL SERVE:

GRATITUDE LIST:

O O O


http://poweragentwebinar.com/
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